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Market Environment  
and Results of FY2013/14

Wholesale net revenues were strong at ¥765.1 

billion in FY2013/14, 18.6% higher than last year, 

with balanced contributions from all regions, 

resulting from our focus on providing services and 

products best suited to client needs. Income before 

income taxes rose a sharp 56.0%, to ¥111.8 billion, 

as cost restructuring lowered the breakeven point.

 In the first quarter, Japan drove revenues on the 

back of improved market conditions. Beginning with 

the second quarter, revenues in Japan weakened, 

but overseas revenues picked up, with all regions 

showing increases year on year, thus giving 

Wholesale stable revenues overall for the year.

Looking Forward

In Wholesale, to diversify and expand revenues, 

we are continuing to optimize allocation of 

resources toward our areas of competitive strength, 

while observing changes in the macro and 

regulatory environments. We are paying particular 

attention to strengthening collaboration among 

div is ions and regions to create business 

opportunities that offer new value added to clients 

and generate additional earnings.

Global Markets

Market Environment  
and Results of FY2013/14

FY2013/14 saw the start of a bear market in Fixed 

Income, while Equities rebounded driven by signs of 

economic recovery and abundant liquidity from the 

large central banks. The year ushered in a period 

of increased market volatility driven first by the 

announcement by the Bank of Japan of its record 

quantitative easing (QE) program, followed by the 

Federal Reserve (Fed) indicating a possible tapering 

of its QE program in the latter part of the year, and 

exacerbated by rising geopolitical tensions. This set 

of events dampened investor sentiment, and, in 

particular, affected Rates, Emerging Markets, and 

Securitized Products.

We are committed to focusing on our areas of competitive advantage  

and offering high value added products and services  

to meet the wide-ranging needs of our clients around the world.  

Our aim is to deepen client trust by providing optimal solutions  

developed through close cross-divisional and cross-regional collaboration.

FY2013/14 Wholesale net revenues  
by region
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Sponsoring the Nomura Investment Forum Asia   
to Bring Companies and Investors Together
Global Markets holds the “Nomura Investment Forum Asia” (NIFA) each year in Singapore. By providing 

opportunities for networking, the conference enables leading companies in Asia to join with investors. 

Beginning with the 2013 conference, we have expanded asset classes to include both Equities and 

Fixed Income, and the name of this event was changed to reflect this.

 The 2013 forum, which was held with the theme “Globally Asia,” focused on Abenomics. During the 

forum, a total of 3,326 meetings were held among representatives of 130 companies and 949 

institutional investors. Also, during this event, individuals who have made outstanding social 

contributions in the region were presented with the “Nomura CARES Award.”

Minoru Shinohara, Regional CEO, 
Asia ex-Japan giving a presentation at 
the forumTetsu Ozaki

Wholesale CEO

* EMEA=Europe, Middle East, and Africa
** AEJ=Asia except Japan
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 In the M&A advisory business, we played major 

roles in many deals. These included advising 

Spanish company Grifols in its acquisition of the 

blood transfusion inspection division of Novartis 

International AG, of Switzerland, and working with 

the Yue Xiu corporate group, of China, in its 

acquisition of Chong Hing Bank, of Hong Kong.

Looking Forward

We are working to expand our market share and 

enhance profitability by offering clients high value 

added solutions and focusing our resources in 

 businesses such as the following.

M&A Advisory
We will continue to concentrate on major industrial 

realignment activities in Japan and overseas and on 

assisting Japanese companies in entering overseas 

markets through the promotion of collaboration 

among regions. We will also continue to provide 

advisory services as well as related financing and 

foreign exchange services for cross-border M&A 

deals including those involving fast-growing Asian 

companies.

Global Fund-Raising
We will continue to expand our fund-raising 

 business. The market environment is gradually 

 improving globally, and both financial institutions 

and corporates are expected to continue to have 

investment bank, we are rightly placed to leverage 

cross-border flows between various regions. We 

remain committed to providing enhanced services to 

c l ients and generat ing h igher returns to 

shareholders, while optimizing costs and financial 

resources.

Investment Banking

Market Environment  
and Results of FY2013/14

The fiscal year saw a series of initial public offerings 

(IPOs) globally in a wide range of industries. In the 

U.S. and other markets, issues of equities and high-

yield bonds were quite active, and the level of fund-

raising in capital markets reached a high level. Amid 

this operating environment, Investment Banking 

revenues (gross) were ¥184.3 bi l l ion. We 

encouraged cross-divisional and cross-regional 

collaboration and were successful in providing a 

diversity of financial solutions.

 In fund-raising activities, Nomura acted as 

bookrunner for major issues by industry-leading 

companies. Major deals included a global IPO for 

Suntory Beverage and Food Limited and the global 

public offerings of Mitsubishi Motors Corporation 

and Sharp Corporation. Major bond deals included 

underwriting the U.S. dollar and euro bond issues of 

SoftBank Corp. and the samurai bond issue of the 

European Financial Stability Facility. We also 

expanded our financial solutions business and deals 

during the year, including interest rate hedges 

accompanying arrangements for bond issuance 

and rights issues.

 In businesses overseas, we utilized our domestic 

retail distribution network to act as joint global 

coordinator and joint bookrunner for the global IPO 

and sole bookrunner for POWLs (public offerings 

without listing) of the Belgium Post. We also acted 

as joint bookrunner of the IPO of major apparel 

manufacturer Moncler of Italy, and secured the 

mandate as sole bookrunner for its POWL.

strong funding needs. For global offerings, foreign 

bond issues, and other fund-raising activities, we 

wil l continue to use our global platform to 

 intermediate between issuers and investors.

Expansion of Solutions, New Products,  
and Other Businesses
We will continue to meet the diverse financial needs 

of our clients by offering a range of new services. 

These will include solutions for clients arranging 

interest rate hedges in connection with their bond 

issues; providing tailor-made financing, such as 

rights issues and a new type of share options 

subject to the issuer’s instruction on exercise; 

mezzanine finance in collaboration with Nomura 

ICG K.K.; and other new services.

Broadening the Business Platform  
in the Americas
The Americas offer the world’s largest fee pool, and 

a continuing high level of investments and exits by 

business corporations or PE funds are expected in 

the region. Nomura aims to expand its business 

platform in the Americas from a medium- to long-

term perspective. Specific strategies will include 

strengthening our cross-border M&A advisory and 

leveraged financing services as well as our  client 

base among corporations in the region.

 In Fixed Income, the overall industry fee pool 

decl ined due to uncertain macroeconomic 

conditions driven by central bank policies and 

instability in Emerging Markets. Despite these 

conditions, Nomura Fixed Income remained firm 

driven by the strength of our client franchise and 

effective risk management, and delivered revenues 

at the same level as in FY2012/13. Among regions, 

Japan led revenue growth while overseas business 

remained steady amid market headwinds.

 In Equities, revenues increased over the previous 

year, and we expanded our market share. Both 

Japan and overseas regions delivered growth, with 

Japan taking the lead in monetizing opportunities 

from Abenomics. Our client franchise strengthened 

further, generating nearly 20% higher client revenue 

over the previous year. We consolidated our 

execution capabilities with our subsidiary Instinet, 

offering our clients a seamless execution platform 

and associated services.

Looking Forward

In Fixed Income, the persistence of the recent 

decline in volatility and flattening of the yield curve 

are likely to further dampen client activity. On the 

other hand, the ongoing “soft” rotation to equities is 

expected to continue as economic recovery takes 

root especially in the developed world. As the new 

regulatory landscape evolves further, market 

participants will be faced with challenges as well as 

new opportunities. With our integrated Global 

Markets platform, in December 2012 we are well 

positioned to take advantage of the shift in market 

dynamics across asset classes, and maximize the 

return on our resources. As Asia’s leading 

P l a c e  C l i e n t s  a t  t h e  H e a r t  o f  E v e r y t h i n g  W e  D o

Sponsoring the Nomura World Environment Conference 
In November, Nomura Securities and Nomura Research & Advisory Co., Ltd., jointly sponsored the 

Nomura World Environment Conference 2013. We offered excellent opportunities for about 200 

participants from a broad range of industries to actively exchange views, discover new business ideas, 

and explore the possibilities for business alliances. This program opened with a keynote speech by Mr. 

Yuko Yasunaga, planning coordinator of the Electric Power Reform Promotion Office of METI*. This was 

followed by presentations by five environmental and energy companies covering such topics as offshore 

wind power generation systems and bio-fuels. We, as one means of expanding our finance business 

activities, are considering ways to contribute to the growth of the environmental energy industry through 

the transmission of accurate information, supporting the start-up of new businesses, and acting as 

intermediary to encourage collaboration between companies.

* METI: Ministry of Economy, Trade and Industry

Conference reference materials
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